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-- Why do you study languages? 
BY PROMISE TWINAMUKYE and interpreters to young entrepreneurs and 

'future business owners, many say language 
will shape their futures. Whether driven by 
family expectations, cross-border trade, or 
dreams of working abroad, they see French, and 
other languages, as tools for communication, 
connection, and a chance not to be left behind 
in an increasingly global world . 

A 
cross a border toWn in Nebbi District, 
where Congolese traders interact 
with Ugandan learners, students "at 
Nebbi Town Secondary School are 

embracing French as a survival skill and a 
bridge to opportunity. From aspiring doctors 

.6: 
Reality Unnet Meldngi, 
5.2 -

Languages are 
interesting, fun, 
opportunity openers. . 

-~ - , French specifically excites 
~ . r'ne because it is new to 
~ me, and some words 
~ _ sound funny, which makes 
~ learning enjoyable. 

.~ = 

- Clare Kwiocwlny 
::..- ~ PatIence, 5..2 

Languages help me 
communicate, fit into 

- new environments, and 
create opportunities. 
When Ijoinedthisschool 
and found French, I was 
excited to learn more. 

-

~ 
Noel Opakrwoth, 5.2 

Languages are usefu I, 
enjoyable, and help in real­
life situations. Learning 
French has exposed 
me to new words and 
ways of communicating, 
even though itcan be 
challenging. It is also 
important for business. 

Adyao Thaubah, 5.5 
I study languages 

because they open doors 
to new opportunities 
and help me connect 
with peqple beyond my 
immediate environment. 
Learning French, for 
example, made mefeel 
closerto the widerworld 
and different cultures. 
Even though I had to stop 
focusing on it to prioritise 
science subjects, as my 
parents wished, I still 
value the experience. I 
believe they are important 
for personal growth and 
understanding others. 

.. . . ' 

~ 
Owen Mungudlt,S.2 

I study languages 
because they helpme . 
connect with people 
and improve business. 
Learning French has made 
it easier to understa~ 
what people need here. 

Immaculate Lenna, 8.2 
Languages give me a 

future opportunity to 
work and support myself. 
Myfather encouraged me 

, to learn Frenchsincewe 
live close to Congo, where 
many people speak it and 
do business. 

~ 
Hassan Mahat, 5.2 

They help me 
communicate, travel, 
and pursue my dr.eam of 
becoming an interpreter. I 
started learning French in 
Senior One and I can now 
express myself, and even 
order in a restaurant. 
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Sheena and the 
Black Market 

BY ARNOLD MUGABE 

S 
heenah had always considered herself 
a Kampala street-smart girl. Over the 
years, she has carefully built a network 
of black market contacts downtown. 

At Central High,she was famously known as , 
"The Black Market Queen", the one who could 
get you anything at half price. Cinema tickets, , 
wigs,perfume, you name it, she had a plug for 
it.-

"Sheenah,1 need the new East Africa Edi­
tion atlas,"Sisi had told Sheenah last week. 

"Girl, 1 got you," Sheenah replied confident­
ly."We will go see my textbook guy,Basaija, to­
morrow. 1 bet he will get itfor us at halfprice." 

The following day, Saturday, Sheenah and 
Sisi headed to Kampala Road, Basaija's usual 
spot near the Radio One corner.Sheenah had 
known Basaija since she was in Senior Three. 

However, to their shock, Basaija was no­
where to be found because KCCA had chased 
the street vendors off the area. 

FortUnately, the woman who sold newspa­
pers next to Basaija, Mama Carol, was still 
there. Apparently only newspaper vendors, 
were exempted. 

Mama Carol gave them Basaija's number, 
and they immediately called him. 

"Haaa, my customer!" Basaija exclaimed. 
"KCCA chased. us. Me, 1 even quit the business. 
1 am now into farming. But you can call my 
colleague, Gregory and he gets you the Atlas 
for only Shs7S,OOO. Let me text you his num­
ber." 

Sheenah quickly called Gregory. 
"Yes,1 can bring you the Atlas," Gregory said. 

"But since KCCA chased us,1 now work from 
home. 1 only come to town on Fridays. Plus, 
you will have to cover my transport. However, 
if you want the atlas urgen~ then call Katel­
ega and he helps you to get itfaster.I will send 
you his number." 

Before Sheenah could dial Katelega's num­
ber, Mama Carol shook her head sympathet­
ically. 

"Please don't waste your airtime," she ad­
vised."All those are book-brokers. Just go to 

= Wilson Street, bookshop number 17, and buy 

1 
~ - , theatlas yOIll:SPlf~ 
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Grateful for the advice,Sheenah andBisi im­
mediately headed there. 

"Yes, the New East Africa Atlas is available," 
the shopkeeper said."!t costs Shs1$,ooo." 

Sheenah doubted. "Are you sure it is origi­
nal?" 

The man laughed."1 can tell you have been 
dealing with street book-brokers. Tell me, who 
sent you here? Katerega or Okello?" 

"Well, we usually buy the books from Ba­
saija,"Sheenah admitted. 

"Basaija?"The shopkeeper burst out laugh­
ing. "Oh my God! Basaija is broker number 
seven in line." . 

He leaned forwaid, amused, to explain. 
"You see, when you order from Basaija, he 

calls Gregory. Gregory then calls Katerega Ka­
terega calls Masembe. Masembe calls Okel-
10. Okello calls Lukwago, and finally, Lukwago 
calls Kato." 

"That's their brokerage chain. Kato is the 
only one allowed to pick books directly from 
this shop. And every single one of them adds 
Shs10,OOO to the price." 

He smiled. 
"But now that KCCA chased them off the 

streets, you can finally pay the real price." 
At that moment, Sheenah nearly screamed. 

In a flash, she realised she had lost over Shs2 
million to brokers over the past five years. 

Suddenly she pulled out cinema tickets 
from her bag, the ones she proudly bought at • 
"half price", and noticed they were stamped 
"complimentary", meaning they were sup­
posed to be given out for free. 

Then, the Brazilian wigs which she bought 
at Shs80,OOO and sold at Shs90,OOO to her 
friends, turned out to cost only Shs20,OOO .... 
when she called the number on the packag­
ing. 

Finally just to confinn all her suspicions, she 
walked into a perfume shop inKikuubo. 

There, she discovered that a full litre of Di­
or perfume cost Shs30,OOO, yet she h ad been 
paying Shs2S,OOO for a tiny bottle, filled with 
just two spoonfuls of perfume, from her so­
called supplier. Sheenah stood still, over­
whelmed, realising she had been coned for 
years. "Sisi, she grabbed her arm,"! think 1 am 
goingtofain~as ~~.~ 
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